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According to recent population data released by the Australian Bureau of 
Statistics (ABS), Australia's population grew by 1.35% during the year to 

2015. 
 
Australia's population growth rate continued to slow to record the  
smallest growth since 2006 and is now just below the 20 year average 

growth rate. 
 
In Western Australia, net overseas migration to the state dropped by 
37.3% over the year and a more significant drop of 63.6% on a  

quarterly basis. Likewise, net interstate migration has dropped to the 
point where the state has recorded a net interstate loss, a trend not 
seen over the last 10 years in Perth. 

 
This slow down has had a dramatic impact on rental markets, with 
Perth's vacancy rate recording a historic high of 6% as of the December 
2015 quarter. 

 
The vacancy rate is expected to increase further as the record level of 
new dwellings that commenced in the booming years of 2013 and 2014 

are completed in 2016 and 2017. 
 
The high vacancy rate has also had a significant impact on median rent 
which has dropped significantly from the highs of $480 per week in mid 

2013 down to $395 per week today. 
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The local sales market is continuing to show positive 
signs, with the Northside Residential sales team  

selling a record number of properties throughout this 
current financial year. Along the way, we have 
achieved some pretty amazing results for our valued 
clients, so we thought would take this opportunity to 

share with you what it is that seems to have enabled 
these great results. 
 
Apart from working harder and more diligently than 

most of the average real estate agents out there, we 
have also implemented an alternative marketing 
strategy, where instead of immediately advertising 

the price of your property to the general public via the 
websites, where people can sit at home and make  
silent judgement upon your property, we have been 
initially utilising a 'Price On Application' process. No 

price marketing, or 'POA,' allows us to be immediately 
engaged as your negotiators, as any interested  
buyers are forced to contact us in order to obtain a 

price or price range. So instead of just selling the 
price of your property online, we instead focus on  
selling the benefits first, and the price second. 

Setting price on property could be selling yourself short 
11 Wahroonga Way in Greenwood (Pictured)  

For Sale POA - 775m² Block Potential Triplex Site 

Quite simply, this change in our approach has helped 
prevent potential buyers from disregarding the  

property based on the advertised price alone and has 
therefore allowed us to attract a larger number of 
buyers to our professional Home Opens, which has 
then created a greater amount of competition  

between potential buyers. On most occasions, the 
best way in which to obtain the best price possible for 
your property, is to create buyer competition. It is the 
competition between two willful buyers that allows us 

to drive the final sale price higher than what may 
have been achieved otherwise, by utilising  
experienced negotiation.  

 
 
 
 

 
 
 

 
 
 
 
 

So if you are considering selling, or you are currently 
on the market, but not achieving the results you  
desire, then give us a call. We would very much like 

to discuss this, along with all of our marketing and 
negotiating packages with you further, whilst  
providing you with an up to date market appraisal. As 
a valued client, this appraisal will obviously be free of 

charge and free from obligation. Why not get the  
results you truly desire? 
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